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Meesho Ltd

Sector: E-Retail/ E-Commerce

= About Meesho Ltd

Founded in 2015 by IIT Delhi alumni Vidit Aatrey and Sanjeev Barnwal, Meesho Ltd has grown from
a WhatsApp-based reselling app into one of India's most disruptive e-commerce platforms.
Headquartered in Bengaluru, Meesho democratised online selling by empowering millions of micro-
entrepreneurs — housewives, small shopkeepers, and first-time online sellers — to set up digital
storefronts with zero upfront investment. i

What sets Meesho apart is its laser focus on Bharat — the 600 million value-conscious consumers in
Tier 2, Tier 3, and rural India who were largely ignored by mainstream e-commerce players. By
offering free listings, zero commission on sales, and ultra-affordable products (often below I500),
Meesho built a loyal user base of over 150 million registered users.

In 2021, Meesho became a unicorn, raising $570 million led by SoftBank at a $2.1 billion valuation.
Today it is publicly listed and commands a market cap of nearly X1 lakh crore, reflecting the
enormous market opportunity it is tapping. From fashion and home décor to electronics and FMCG,
Meesho's marketplace hosts millions of products from thousands of small suppliers across India. &

1) Official website: Meesho Ltd Official Website

£’ Expansion Plans

Meesho's growth roadmap for 2025-2027 is ambitious, multi-dimensional, and deeply rooted in
capturing India's digital commerce surge. Here's what the company is actively building toward: 4

@ Geographic Deepening: While Meesho already has unmatched penetration in Tier 2 and Tier 3
cities, its next frontier is hyper-rural India — villages and semi-urban areas where smartphone
adoption is accelerating but structured e-commerce hasn't reached yet. The company is investing in
vernacular language support (10+ Indian languages), voice-based browsing, and low-bandwidth app
versions to make the platform accessible to first-time internet users.

¢} Supply Chain & Logistics: Meesho is doubling down on its logistics infrastructure. Through its
logistics arm and partnerships with 3PL providers, it aims to reduce last-mile delivery costs by 20-
30% over the next two years. Improved return management and faster delivery windows (targeting

D+2 in most pin codes) are central to reducing customer churn. 33

== Financial Services: One of Meesho's biggest untapped opportunities is embedded finance. With
millions of SME sellers on the platform, the company is piloting micro-credit products, buy-now-
pay-later (BNPL) options for buyers, and seller working capital loans in partnership with NBFCs and
fintech firms. This could unlock a significant high-margin revenue stream.
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¢ Advertising & Monetisation: Meesho is transitioning from a pure marketplace to an advertising-
led revenue model, similar to Amazon's high-margin ad business. Sponsored listings, brand
storefronts, and performance marketing tools for sellers are being rolled out, which could
meaningfully expand EBITDA margins.

“# Category Expansion: Beyond fashion and lifestyle, Meesho is aggressively expanding into
groceries, electronics, and personal care — categories with higher order frequency and basket sizes.
Strategic private-label initiatives in select categories could further boost margins over the medium

term.

4 Key Positives

®* | Massive Addressable Market: India's e-commerce market is expected to grow to $350 billion
by 2030. Meesho is uniquely positioned to capture the value-segment, which accounts for the
bulk of this opportunity — a segment largely underserved by premium players like Amazon and

Flipkart.

® " Network Effects & Seller Lock-In: With over 1.3 million active sellers and zero commission
fees, Meesho has created deep loyalty in its supplier ecosystem. The more sellers join, the more
product variety improves, attracting more buyers — a classic two-sided marketplace flywheel. ]

¢ X\ Debt-Free Balance Sheet: Meesho carries a D/E ratio of 0 — absolutely zero debt. In a rising
interest rate environment, this is a significant competitive advantage, allowing the company to
invest in growth without the burden of debt servicing. 4

® i Asset-Light Model: Unlike Flipkart or Amazon, Meesho does not hold inventory. This keeps
capital requirements low and makes the business highly scalable. As GMV grows, incremental
capex is minimal — which is excellent for long-term free cash flow generation.

® 4] Revenue Momentum: Meesho has delivered strong revenue CAGR over the past three years,
crossing ¥10,000 Cr in annual revenue in FY25 — a testament to the platform's rapidly growing
consumer base and seller ecosystem.

® = Path to Profitability Unlocked: FY25 marked a historic inflection point — Meesho turned
operationally profitable for the first time. This validates management's discipline in controlling
cash burn while scaling revenues, a feat very few consumer internet companies achieve at this
speed.

® & Strong Backer Confidence: Marquee global investors including SoftBank, Sequoia, and Meta
have backed Meesho across funding rounds, signalling institutional conviction in the long-term
thesis. @

A, Key Concerns

¢ i, Low Promoter Holding: At just 16.41%, promoter stake is concerningly low by Indian market

standards, raising questions about long-term alignment and skin-in-the-game for minority
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shareholders.

® i, Modest Returns: ROE of 4.5% and ROCE of 5.82% are well below the 15% benchmark that

value investors typically seek, indicating the business is still in an early-return phase.

® i, Valuation Premium: At a PE of 69.2x and with the market price (X214) significantly above the
calculated intrinsic value (160), the stock appears overvalued at current levels — demanding a
high growth execution premium.

® 1, Competitive Intensity: Reliance's JioMart and new entrants are aggressively targeting the

same Bharat consumer base, which could erode Meesho's pricing power and market share.

@, SWOT Analysis

Meesho's SWOT profile reveals a company with exceptional strengths in market reach and brand
positioning among India's value-segment consumers, backed by a zero-debt balance sheet and
powerful network effects. However, it carries notable weaknesses in return ratios and low promoter
holding. The opportunities are enormous — India's digital commerce boom, rural internet
penetration, and embedded finance potential offer multi-year growth tailwinds. The primary threats
are competitive encroachment from well-funded rivals and regulatory uncertainty. Overall, Meesho
is a high-conviction long-term story with near-term valuation risks that patient investors must weigh
carefully. @

i STRENGTHS

® |ndia's largest social commerce platform with 150M+ active users from Tier 2/3 cities

® Zero-commission model for sellers creates strong network effects and supplier loyalty

® Asset-light, capital-efficient business model with no inventory risk

® Strong brand recall in value-segment e-commerce — deeply embedded in Bharat's digital

shopping habits

A,
®* Low promoter holding at 16.41% raises governance and long-term commitment concerns
® Thin margins and low ROCE (5.82%) reflect high competition and heavy discounting pressure

®* Heavy dependence on logistics and third-party supply chains adds operational vulnerability

#* OPPORTUNITIES

* |ndia's e-commerce market projected to reach $350B by 2030 — massive headroom for growth
® Untapped Tier 3/4 and rural markets where Meesho has a first-mover advantage

® Expansion into financial services, advertising revenue, and B2B supply chain monetisation

@ THREATS

® Intensifying competition from Flipkart, Amazon, and JioMart targeting value-segment buyers

® Regulatory risks around e-commerce FDI rules and platform liability frameworks
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® Rising customer acquisition costs and potential commoditisation of the reseller model

* SWOT is based on publicly available information and analyst estimates. Not a buy/sell
recommendation.

2~ Profit & Loss (Last 5 Years)

Meesho's financial journey tells a compelling story of rapid revenue scaling paired with disciplined
loss reduction. Revenue has grown from approximately 3,232 Cr in FY22 to an estimated 10,200
Crin FY25 — a nearly 3.2x jump in three years. 3] Most importantly, net losses have narrowed
dramatically from 3,248 Cr in FY22 to near break-even in FY25, with FY26E projecting the
company's first meaningful net profit, marking a true inflection point in Meesho's profitability
journey. £

* Estimated figures in X Crores. Source: Annual reports & public disclosures. Not guaranteed to be
accurate.

@ Risk Factors

* @ Execution Risk: Achieving profitability while simultaneously investing in logistics, tech, and
category expansion requires exceptional capital allocation discipline. Any misstep could delay the
profitability timeline.

* @ Regulatory Risk: Evolving FDI rules in e-commerce, platform liability laws, and data
localisation requirements could increase compliance costs or force business model changes.

* @ Valuation Risk: At 214 vs. an intrinsic value of X160, the stock trades at a significant
premium to its fundamental value. Any slowdown in growth could trigger sharp price corrections.
4

* @ Concentration Risk: Heavy dependence on fashion and lifestyle categories means any trend
shift or supply disruption in these segments could materially impact GMV.

* @ Talent & Leadership Risk: As a fast-growing tech company, retaining top engineering and
product talent in a competitive hiring market is an ongoing challenge.

* @ Macro Risk: Rural income stress, inflationary pressures on low-income consumers, or a
slowdown in smartphone adoption could dampen demand growth in Meesho's core Tier 2/3
markets.

* @ Monetisation Risk: Transitioning from zero-commission to an ad-revenue model risks

alienating price-sensitive sellers if not executed carefully — the platform's core value proposition
must be preserved.

s} Value Investing Snapshot
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s Market Price (%) 3214
i Mkt Cap (X Cr) 399,205 Cr
4} PE Ratio 69.2x
[ PB Ratio 2.9x
. Intrinsic Value () X160 (Market Price > IV — Overvalued)
‘%" D/E Ratio 0 (Debt-Free 1)
@ ROE (%) 4.50%
-/ ROCE (%) 5.82%
¢ Revenue CAGR (3Y) *est. ~47%
4 Profit CAGR (3Y) *est. Turning Profitable (Loss — Profit)
88 Promoter Holdings (%) 16.41%
+ Pledging (%) N/A 4
Legend: €@ Green = Strong/Attractive | Yellow = Moderate | @ Red = Weak/Caution

Mkt Cap: @ < 10,000 Cr 10,000 Cr - X1,00,000 Cr @ > 1,00,000 Cr (1 lakh crore)

* Revenue CAGR (3Y) and Profit CAGR (3Y) are estimates based on publicly available financial
disclosures and analyst projections. All other metrics are based on verified financial data as of 2026.

& About Futurecaps

Futurecaps is a SEBI-registered investment research platform trusted by thousands of retail
investors across India for independent, unbiased stock research. Our team of experienced analysts
specialises in identifying multibagger opportunities — stocks with the potential to deliver 2x, 5x, or
even 10x returns over a medium-to-long investment horizon. We combine rigorous fundamental
analysis, value investing principles, and deep sectoral expertise to bring you research that is
transparent, actionable, and investor-first. Whether you are a seasoned market participant or a first-
time investor, Futurecaps empowers you to invest with conviction, clarity, and confidence. g 5l

. About Value Investing

Value investing, pioneered by Benjamin Graham and refined by Warren Buffett, is the art of buying
great businesses at fair or discounted prices relative to their intrinsic worth. The core idea is simple:
the market often misprices stocks in the short term, creating windows of opportunity for patient
investors. By calculating a company's intrinsic value — based on earnings, growth, and risk —
investors can identify when a stock offers a true margin of safety. X! £] ./ Want to calculate the
intrinsic value of any Indian stock yourself? Try the Futurecaps Intrinsic Value Calculator — free,

fast, and built for Indian investors.

fal Profit & Loss
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Meesho Ltd revenue grew from X3.2K Cr (FY22) to X13.5K Cr (FY26E), a 43% CAGR.
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This report is prepared for informational and educational purposes only. It does not constitute
investment advice, a solicitation, or a recommendation to buy or sell any securities. Futurecaps.com
is a SEBI-registered investment advisor. Investing in equities involves risk, including possible loss of
principal. Past performance is not indicative of future results. All fundamentals data is sourced from
public company disclosures and may not be fully accurate. Please consult your SEBI-registered

financial advisor before making any investment decision.
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